Inducements

The implementation of the MiFID meant that rules came into force on third-party commissions (inducements). Inducements can be interpreted as ‘incentives to take a certain action’. 

An overview of the compensation the bank may pay to third parties or receive from third parties is given below.  
Compensation paid by third parties to our bank 

The bank may receive compensation or commissions from third parties for the services it provides. The client cannot lay claim to the compensation the bank receives from third parties.

Placement fees

Placement fees are paid to our bank by the issuer of a financial product for the placement of that product. We use these fees to pay for activities such as the evaluation and monitoring of the product in question (product selection). 

Placement fees range from 0% to 4% of the up-front value, with an average of around 1%.

Return commission

Return commission is paid to our bank by the issuer during the period in which a product issued by that institution (generally an investment fund) is held by clients of our bank. We use the commission to cover the costs of selecting these products from the wide range on offer and the costs of monitoring these products. 

A financial product goes through a carefully considered selection procedure before it is offered to clients. This procedure establishes whether the financial product in question fits the bank’s investment policy and whether it offers clients added value. Most of the fund operators with whom we have concluded distribution agreements have similar return commission percentages. The return commission is of secondary importance in this selection procedure, which eventually leads to the selection of a particular investment fund. 

Return commissions range from 0% to 1% of the average invested assets.

Fees paid by the bank

A commissioned dealer representative is an individual or legal entity who refers clients to the bank for securities transactions, whereby the bank acts as stockbroker and/or asset manager for the client. The bank pays the commissioned dealer representative a fee - subject to certain conditions - for referring clients. This fee may take the form of a one-off fee based on the invested assets that the client places with the bank, a portion of the management fee charged to the client, or a portion of the securities commission charged to the client.  

You can contact your account manager to obtain more information on the levels of the fees received and paid.

